The Social Marketing

Research Centre v
Doshisha University F vﬁ)ﬁ

LIVE WEBINER [ Greater social good % Hig L T
FamE [TAEAtoaIa=r—vaviillz] #HEsH
H B:AM34E6H22H (k) 18:30~19:30
F O FEEHREY v =T T4 v Sy X —
SN#E - KA HEsh - v x—WfEE GE)
AR EF - kvix—F GIES)
HI EEF - vy x—WEE SV R )
Ei=

E R cR VAR (XA Y R )

H : [social good & 132> ] 12D W T MM CiFam L.
V=L N —T T4 VIR 2 —E LT—oDREERT L
AHD agenda :
D/ vN—R_"paIa=fr—vayv
@ala=r—vaviilsl
@ala=fr—vavzils 2
@LFicaia=r—vavidsicid
GRXANT 4 AA Yy ay

VA —HREDORARIMSR IV TANEANEDaIa=F—vavZHlZ ] ICOWTIH
W W, TR AER—XIC, vV X —RFEOE)NEE T, EBEEFEL L HICERL
720 m1ZIC, [social good & 132> | % &4 DEH Hab~7-,

O A% ZHEEZOHTCHEIERALSEL LE L OERAERL TV E, ZOFIE
X ohWFHE o b %, J "=l alia=F—vaving, J =N
VE R B REME, AT A, S AESL, S AREEEZ S o HIc I NG, S
FEHEREIEICER T %, SREIEICIE, RIEPHMR HRESE, B, M) | HEfL
(BK. M) 25T &, GiIRY ., BoBI %, X8 (B2 hEdbd, ala=
F—vavicBnTid, HFOI AT ECHRY FIRY . EERERELE Lo T
I YN VERBBE NI AL G I G E TR 2 L BEETH B, ZERIC
BOTHZDE I ARG EIARBER, v LA v AV EREC e T, XY MR
AI2=F—vavBRTELOTR ARV EEZNRZEDTE T,

@ BYNIENE I a=r—vavEREBIhot, HiEL LTt SELFLHEF
DIICOWATE VL TCTHFOLER 2B L, ZL T, BRLEIEZOT — X%
[ v —2HWCGHIIL, &5 08 % & & oBR 2 MHAMHBEREEC R L 72, £
HBrLC, ELFLBEFOERD Y XLICOWT, MZXFOMERKICITY XLHEH 3

1




The Social Marketing D
Research Centre \\5?% L

Doshisha University e ‘ﬁ?ﬁ
B, INHBNHETH B EHND &, FELTLHETOMROBERICOWT, MNET
13 LBIRIED T & T 223, IEHCIRBIRIEIR AN LRIz, Zh
XD HFEBRZ 2D EI TR ERLZaIa=r—vavDRTcE T,
HEOEAERCEMZHAL T L LI BRENEEL W) 2B b, £/, &
A& SREEDBIRICOWT, FiLFOEF LIEE FOHOH X ICITADHELH
5, i LFHRLe2RoTEY, HERAHTOIRHCHEFIES 23 TR 0w, X
D, 2B TZOFREL LC2RbITONE, [.5BT»LEIDDOENEH L, )
BRITXDXA IV ITZARAUG—FETHD L, IO T XL, I TEEEIEND
EARBARICAZ 2720, HFOFES D 2 ERAT (0.3 BT IChlfIh s C L ARk
N7z, F7-. InterRobot % InterActor Z 2 7-u Ry F 235G L FoFHEICL D H 2T
ZEIE% & 5 (SAKURA) FERRicks Wik, BEForky b 2324 I v 7k 5%
FTWTLNE7ZT T, GELFRIMAFEZHEMLCIOATWE L) R5FFbIcks
EWBbhoT, oI, HEFL L TCOHEIEREZB ko, ke LTIE, ER
W&, FEMOEIH %2 R 722 o HERE LIRS 28 e 2 2fE~y Pk
vh bR, EEER TR, Ty — R, WERENE X b XY RHER EH
EDBIE VAT LOENEL TECERRE L2, Zhid, fmaiicx L, K
TATHEZVEARNT 4 T RIS TERE T CORBERTH S, fiRke LT, #
ARAHIEOHEE L — = v P BEEDRIEZ R THDNT2, BEDORKIGE T TH
L0 DEERHEL otz £, TV T — PRI RTCODHEBHICBWT, BEDHVRE
Wi oz, TNHICK Y, UTDZ LSRRI N, REGICE TS5 % FT 20D
Bz LT, FLF2AHDREAICIIEBETONE, ZNIZAEPCHED S
FERLIEFIWITHY., [EFOFEABCTVWET L] L wHSHF L v THB, SHELF
., IO RFKBEFZEL, Gio) X%k 2L %, $72. " BT Z2FHEFONR
DR % B1F. DO NLZICHEEE 52 5,

Oz Ia=yr—yaviCBVTE/ Y N—A"UEROPLP VI BB abhTn3,
NI 7 Vo —=oSVIERD D X D % L DIFHREZRTEH Y, HROILE PHNARRMICHEE 2%
HERZL B[] —J5T, HROEDLY LTS % K] & Ma#EE | 1500 TREE
TEMEW2]BH 5, T TEERE X, AVWICEREZELSEFETCE T &L -E
Ho IEE LT, L FORGENEPHFCERICZIMONZEEGO L E VI, a1
—r—vavE—-FERHKEL, GEK - GEEICKITTREOBGE3] % L2 EH Tk, X
FFxv b, BREF vy PN COGRER L REEZ I L 72, #iFRe LT, @& IiIdm
ThibEWA, HEEIRIEREE HE2FoZzofEoNEOHE), MR EHAMELLTh
ST 2HIR) LB ICHEDIEL r otz 2O ENDL, J Vv AN— S UERAEECHBIEE
HERBMEDO Y LT VLTV RV, KIC, NHICE W THER /7 v oy — o OUEROHIE M
K RIS TR EORGEE[4] 2 L, BANGEIC X 2 Maa=r—vavic

2



The Social Marketing D
Research Centre \\5?% L

Doshisha University e ‘ﬁ?ﬁ
BOTHERN 2 I 2 =7 — v a VERESNEEE IC KIS THE LR~ -0, 18057/
VN — OV D RSB BT B EE (BB /v o8 — oS USRS ] & 4 5 BRI A3 K
EEE B X O, Fah - SEREIEIC T2 BED, INEHE ©F4F v v b oHiicE
ﬁéﬁﬂ(ﬁﬁ@%ﬁtwﬁb AT vy MREMERK - mEE B XV, KL 5%
BRI IS T E R WED) 2 L7z, HEL LT, UTFToes Y Thd, Eifixgzxr LT
2N FHCHEET —~<ICih o CHENGEZIT 9. XMehT—~iX [ L~7>7%56 7] O If ¥
XOBMTH 5, EHEMEETND 7 20 HREE2 LT 472 3 2o ESRMA L PC %
HAwize 745 % v b &th. ERGHIEZREHREES S ) &Lk, miEtkTk
HELIEPETRZ 5, THEEECIHTORIIITARY L RA BIFIIR 220N D
KHERZD2 LR, KERALRAE T bbb WVIRETH B, FEHR - EELE LT, HllE
St ol (R, SRR TR &L PREME TR DK 7 B ATREM:, (mE
FEIZ, B CRBIE . PG R D & < e 2 AR, (iR & AmiERE 1, Wi R B
(RH35 2 AIRETEDSIRR E L7z, (BERE IR, v N — N EROIERIC X o T KL & %,
13, LRI LB e N OFEEFICIXRALH 5[50 L 72 1E I Lo I )
o, HLEE, FEERIEINE-OTEAVWLAEEZONS, £/, XH - €T
FF vy PEOHK TR, €74 F v v M, —HOEEN 7 v A= S AERS I X B
RETHDI L VR D, CORKICK - T, mEEOIDOFHEN:. [mEE O, KK oD
WA, HL R OBEDIAD - O BIEDIEN & 5 IEAMESAF & FRR DR R AF b T
%o N A TICBR B IR O BAREIEA A L7z D1c i L, BA R WEs TN #2854 &
NZ, ZDOZLICODVTIE, EDXIBRERICLDDDHRDOPESHBERL TEizne Lz,

DRI, &) FET, ¥V HICHGEEMER 2 0FE 2L E, alaz)y—va
BB Z NTFHER LR ETH D, £/, DA Ia=r—va v Tzin
ATz DD DBRYNC 78 5 Lk~ Tz,

O DHEMP AV P HRBo/2T, SHD % LE T 5, LT, WP D AR —

JNE ) v AN LDOWRTH Y FRICAATIZAS AL T 2 HIHTEI X 2 kD T
RZEDB%\, I BT EDL ) RBHREELD 2BEOHERNLS 200 2 Zinb 50
BHLDOTRECHPEE L, ZDXI R/ v A=A aIa=s—v a VOEERET
ZERIIENSOLVHZDO0EM LTz, THICHLTRARIE, [V v "= f vz 7 s
—R] EWIHHROREMANLTze 2D 5 2T, WEWICRRFEEAL—-XICTEHD, H
O EZM7Z2TdD, SEICEVIZ LN /G oNB T ERTIDOR LI VA

VAT ENT VB LRI, 72, mED D AR =V IIMEEIN S VW E I NBFRKE LT,

FEEaIa=r—vavILuoT, FREFICERNLNEI L vwbhTnb, HE
HECTEWT, ZOESHENED DAL VIZEZTF LX) FLOMT, / v N— ol
EMEMICE L 720 AT RAA Y PR L0 T2 281350 E RS, M & &H & 37T

3



The Social Marketing D
Research Centre \\5?% L

Doshisha University e ‘ﬁ?ﬁ
TEMDILE, A DNEEMELCAONIHEMPEI LI L TERIRVWES LR
Te LT, Ric, Hr o, BERZBEL, KiEEZ 773 5EREH & L TREMIMEICR >
Teo A2 —va vEE, BECKEOWRE DR FICOR 5720 Thl, av 7
Y27 bA VAV MCHORATH D, EREFEIKLBERICaIa=Fr—vavAFLt
L—=Vv 7 %% T 5, LrL.ua—ATVLATHET S, 727 =y 7% IEHE 2350,
2lazs—vavzeillond Z lidne, HEmBICKD 2 Z &% v, (i, (REE
ZRIFIMOD ANTHEEL CA X I LB, 2o X5 AR eI Ans, ERICGHI N
TW2D0EWIEMDH 72, 2K L TRALRIE B HCTOIREE DHEI D 525 L
CVEHD L Z2AF TV o Ty, FAZ2H OFEERTIE doc2vec ITX Y F—7 — FD Uil
xR0, EHbALIEELZHETCE T 2EAHRELD L E Lz, T2, Flllrba
I 3BT T SR AN IR ICHEHRIR I 2 C & RS 2 72, KR, B SR
FEMCPETAF Yy PEHOCEET E ZICHTFIRIELBEbo72h ) 2, ERE L2
OFMRICEVTHIALEZE LTS, L2l ETAF vy P CEEESDLALERTS
LN, HRTIIERERDB OB EVEALTHRVE, v T4 viEx et 2R
EbRDIBZLK L ISR TCOETAHF Yy boala=r—va v (EERETIE.,
KiEe8 %W A TRIREHEZ T2, &) v —v, ~HHICTRTOERIEY, 28 DEH
x5 R CHAT S IZa 0 FUATAR D 5 72) OERIZE S Likx7z, Zhic
U CTRARIZ, HEF Y 74 ViliRB O CREPEEZH LB I AT L)
REERH DD EVIWIEE LTS, THIZED, FEEFROFSIEL TR, fthFr o
IIICHEZATVEDPICERDB DR NTD, EPMS W mZEE I ER S0
Tl wd, L2, flnem@Eke 2 b E-E@50@Edbdbs e Lz, 2O0WT, YV
2 —MMRERED O I OHEELOVSGE LT, 2 ia=F—va v iIBKCcHICR 2
WOTZZ =Ty PICEZETOLRAVEHET200%HET 2008 L v, DX
IREEDPEDLALDZ LHEP LTV LE U il 7z, 70, v 2 —TFRFBETIR
A=A 7V T TCOHARANFERFEETI I L, ZLTCIBLE| 2T5 L X {HEMT
FEIC I o T D, A Y PO IZE ZMEICIRS & No, BEHICiRS & Yes &\ ) B0
TREADTE, EHICXY) ) = ala=r—vavyPiE) DT, YEOHEEZEHT
LRUEERDTCEZIR LN AV L, 2RI LT, KARIZREZ V7 +—F
KFEOEBRDODWX B Ry MIELZICEEL 2T 72FHr b, ok ) hlEE 2 LT3
OPIVH DX BEEEZTE2T NZ =R Y FTHLZDODE NI TR ANDKITID
Dhd Lk, a2 H 25, FEAEFAE L HRADFETH a3 { ol 748
JEICOWTOERE LB, 53 CHHEZEL LAAPAERCRZ S EBFPEICVWDbR
72o L22L, ZA IV ZICOWTIERFEILTH o7z b7, T 6T, & v 2 —ifEEEL D
DI FE RSB T A T DM ECHHE TEZLTAY 74 vOEEICEHA TS, K
AbarFicEsnT, LVHATIAT LRI sRE I RdZDh L v C
EREDEZIEONINETH DL L Lz, RBICNERDOTTHO, V=V Yy L2 —7 T4

4



The Social Marketing

Research Centre
Doshisha University

VW) DIERMEINCIIERICE o TEE LWTEI~DZERZRL T, SHDGhIX
ZDEIBRDDELEDEIICR/L TN DPENILIADT Tu—FDUEDDHIET
R 0h, BECX>THERI I 27— avDTiEE v o2k L Tt L <
WS L ZDNAZDREFERCITENCGHEZ 52 0N5DTII 0wt LD,

w%IC, [social good(SG) & X[ TH A I ] L HFepIFiIcLELax vy b LT,
EEI, TN IC good THED T AIC X o THERBEARZ L W) T eREmI T
72o L22L, Z2hHEFFTZ LA AI2a=T—va VHBAAIRTHE, T2, 220
O SGHRHAZRD THALRTIRILTEITLLI LW LI ARLDMETH S, TRTILE
2FCANEANEDII 2= =y aVPEBELERLE LU, FE, #@YICZHAEEZD
NEala=r—32aviboTALALDORBY ZE@EP2LLTHL, 2D &ICXD,
L& O, well-being 252615, ZDXHIBEKRTSG okt B, FAb L
DOLEVDRHDTDHELTCVIEIERBTHo) (THTH- V25 EEZET LK
U ocldmnd, RKAGRIER, HENIRD o Cxhp b ElERERE VI RICRE ., 20
INOEHRICaIa=yr—va Vv FREEZDIDEDRD L, Flz X, 7 v oS — U %
LI EIRFELAICT S, ZDLIRTEED L2 LEDL SGIZORBE2D0mL ) L)
(15 0 W (R

[1] S0 Bk, B M/ voN—of v 2 72—, F—2i4k, pp.l-31(1994).
RIEABF A vE—SFvlt - ala=Fr—aviNpalia=r—>aviiBils
THRDOIED Y ST OFERICOWTOREALE,
https://www.kantei.go.jp/jp/singi/it2/kaikaku/dai3/siryou3_2_2.pdf , pp.11 - 14,

(2010). 7 v o¥—=>N)L N—oV)L 65%~T70% 65%~90% 93% 30%~35% 10%~35% 7%
Birdwhistell (1970) Katz & Katz (1983) Mehrabian (1968) 2021/6/22

[3] SFHIKHE, HRADZ B, KAGAEL: //»—»»%ﬁ#:i;~7 vavitksiFs
(RIERE RERKICG 2 8, b a—~< v A4 v E 7 o —RESTREREE, Vol. 18, No. 2, pp.
169 - 172 (2016).

[4]Okubo, M., Terada, A.: Effectiveness of Visual Non - verbal Information on Feeling and
Degree of Transmission in Face - to - Face Communication. HIMI2018. Lecture Notes in
Computer Science, Vol. 10904, pp. 279 - 290 (2018)

(5] JIHE: FEESEEARE (), ALY 2 50 BRSPS, pp. 49 - 69 (1995).



